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Scope 57-60; Proportion of Business
Received 263-64; Sources of Funds
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DEALER PAYMENTS.
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LEGAL INSTRUMENTS IN WHOLESALE
FINANCING—276.

LEGISLATION REGARDING RETAIL IN-
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MAINE—Regulation of Instalment Fi-
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MATURITY REQUIREMENTS ON SALES
FINANCE COMPANY BORROWING—See
BORROWINGS OF SALES FINANCE
PANIES.

MAYTAG ACCEPTANCE
Assets 58. See also REGIONAL SALES
FINANCE COMPANIES.

MECHANICAL REFRIGERATORS—See RE-
FRIGERATORS.
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MONTHLY PAyMENT—Automobiles (in
relation to customers' incomes) 89.
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MOBILE DEALERS.
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footnote.
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Rules 37-38; Standardization of
Terms 142; Code of Trade Practices
229.
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PANY—Date of Origin 34; Assets
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—229, 236.
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Sources of Funds 62-65, 67-69;
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See also FACTORY-CONTROLLED SALES
FINANCE COMPANY and FAcToRY-
PREFERRED SALES FINANCE COMPA-
NIES.

NATIONAL SURETY COMPANY—See
COMMERCIAL INVESTMENT TRUST.

NET CHANGES IN INSTALMENT DEBT—
77-84.
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PANIES—See PROFITS OF SALES FI-
NANCE COMPANIES.

NET WORTH OF SALES FINANCE
PANIES—252.

NEW-CAR FIIJANcING—See AUTOMO-
BILE FINANCING.

NoN-REcouRSE FINANCING—See DEAL-
ER LIABILITY.

NORTHERN FINANCE COMPANY—34.
NOTE AMouNT—See AMOUNT OF NOTE.
NUMBER OF INSTALMENTS PAID—On

Repossessed Cars 160-61, 171-73;
On Repossessed Appliances 177-80.
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—34-35.

OCCUPATIONS OF CASH AND OF INSTAL-
MENT BUYERS—97.
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—81, 83-84, 97.
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OPEN-MARKET BORROWING OF SALES

FINANCE COMPANIES—67-70.
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COMPANIES—See EXPENSES OF SALES
FINANCE COMPANIES.

OPERATING METHODS OF SALES FINANCE
COMPANIES—See PROCEDURE OF
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ORGANIZATIONAL STRUCTURE OF SALES
FINANCE

ORIGINAL UNPAID BALANCE—Automo-
biles (in relation to customers' in-
comes) .89-91; And Charges (auto-
mobile financing) 197, 201, 208-10,
(diversified financing) 223.

OVERHEAD EXPENSES OF SALES FINANCE
COMPANIES—See EXPENSES OF SALES
FINANCE

PACIFIC FINANCE CORPORATION—Date
of Origin 34; Assets 58. See also
REGIONAL FINANCE COMPA-
NIES.

PACK FOR DEALER—See DEALER PAY-
MENTS.
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PAYMENTS TO DEALERS—See DEALER
PAYMENTS.

PENNSYLVANIA—Consumer Discount
Company Act 227-28 footnote.

PERCENTAGE EXPRESSION OF CHARGES—
208-10; Cash Lending 49; Avoid-
ance by Sales Finance Companies
197-98; Six Percent Plan 202-03;
Methods of Computation 212-13
footnote; Proposals 231-32; Wiscon-
sin Provisions 234.

- PERSONAL FINANCE CoMPANIEs—Quan-
titative Importance of Cash Lend-
ing 47; As Agencies of Retail Instal-
ment Financing (Indiana) 44;
Charge-off Experience 181 foot-
note; As Competitor of Sales Fi-
nance Companies 286, 287-88. See
also CASH INSTALMENT LENDING.

PERSONAL LOAN DEPARTMENTS—See
BANKS.

PERSONNEL OF SALES FINANCE COM-
PANIES—35.

PREPAYMENT OF N0TEs—237-39.
PROCEDURE OF SALES FINANCE C0M-

PANIES—36, 104-21; EHFA 51; Com-
parison with Cash-Lending Agen-
des 48-49.

PRODUCER CREDIT FOR RETAIL PuR-
CHASES—37, 41-42.

PROFITS OF SALES FINANCE COMPANIES
—244, 249-56; In Relation to
Charges 206, 208.

PRoMIsSoRY NOTE—See LEGAL INSTRIJ-
MENTS IN RETAIL INSTALMENT Fi-
NANCING.

PURCHASE P1UcE—See CASH SELLING
PRICE.

PURCHASER—See CUSTOMERS FOR RE-
TAIL INSTALMENT CREDIT and Cus-
TOMERS OF SALES FINANCE COMPAN-
IES.

RADIoS—As Source of Instalment
Debt 80-82; In EHFA Financing 92;
Contract Terms 146-47, 149, 150,
153; Repossession Experience 192-
93.

RANGES—In EHFA Financing 92; Con-
tract Terms 149, 150, 153; Repos-
session Experience 191-93.

RATE CHARTs—197-99, 203-04.
RATES OF SALES FINANCE COMPANIES—

See CHARGES OF SALES FINANCE
COMPANIES.

REASONS FOR REPossEssioN—Automo-
biles 168-73; Electric Appliances
193-94.

RECOURSE FINANCING—See DEALER
LIABILITY.

REDISCOUNTING—39.
REFINANCING—See ADJUSTMENT OF

CONTRACT.
REFRIGERATORS—AS Source of Instal-

ment Debt 80-82; In EHFA Financ-
ing 92; Contract Terms 146-50,
153-55; Comparative Con tract Fig-
ures 176; Repossession Experience
19 1-92.

REGiONAL SALES FINANCE CoMPANIEs—
Types of Business Handled 39;
Number and Scope 57-60; Propor-
tion of Business Received 263-64;
Sources of Funds 62-65, 67-68;
Gross Income 247-48; Expenses and
Profits 249-53; Dealer Liability 279.
See also INDEPENDENT SALES FINANCE
COMPAN IES.

REGIONALISM IN INSTALMENT DEBT—
80-81, 92.

REGISTRATION OF SALES FINANCE COM-
PANIES—273-74.

REGULATION OF RETAIL INSTALMENT
FINANcINC—227-43.

RENEWAL OF CONTRACT—See ADJUST-
MENT OF CONTRACT.

REPossEssIoN—Procedure (automobile
financing) 112, (diversified financ-
ing) 120; Analysis of Experience
(automobile financing) 156-73, (ap-
pliance financing) 174-95; Credit
Losses 127; Abuses 239-40, 242.

REPURCHASE-AGREEMENT FINANCING—
See DEALER LIABILITY.

RESERVE FOR DEALER—See DEALER
PAYMENTS.

RESERVE-FOR-LOSSES ACCOUNTS—See
Loss RESERVES OF SALES FINANCE
COMPANIES.

RETAIL DEALER—See DEALER.
RETAIL INSTALMENT CREDIT—Quanti-

tative Importance 40-42; Compari-
son with Cash Loan Instalment
Credit 47; Significance in Business
of Sales Finance Companies 36-37,
39, 42-45, 263-64: Customers 45,
73-103, 105-06, 286; Credit Loss Ex-
perience 122-23; Abuses and Regu-
lation 227-43; Sales Finance Com-
panies in Competition with Other
Agencies 285-88. See also entries on



INDEX 297

general aspects of retail instalment
financing and on specific aspects of
sales finance bu3 mess.

RETAIL DEALER.
RISE OF SALES FINANCE COMPANIES—

33-35, 60-61, 73-76.
RISK—See CREDIT STANDARDS.

SALES FINANCE COMPANIES—See par-
ticularly: ACTIVITIES OF . . ;

CEDURE OF - . ; COMPETITIVE
TIONS OF . . ; CUSTOMERS OF
AuTOMOBILE FINANCING; DIVERSIFIED
FINANCING; WHOLESALE FINANCING.
Also CORPORATE ORGANIZATION OF
- . ; FACTORY RELATIONSHIP TO . -

Also CREDIT STANDARDS; CONTRACT
TERMS; CHARGES OF . . ; INSURANCE.
Also FUNDS OF . . ; BORROWINGS OF
• . ; INCOME OF . . ; EXPENSES OF

PROFITS OF - . . Also NA-
TIONAL - . ; REGIONAL - . ; LOCAL
- . ; FACTORY-CONTROLLED SALES

FINANCE COMPANY; FACTORY-PRE-
FERRED . . ; INDEPENDENT - . ; ELEC-
TRIC HOME AND FARM AUTHORITY.

SALES FINANCING—In Relation to
Total Retail Instalment Financing
42-46; Comparison with Cash Lend-
ing 48-50. See also entries on spe-
cific aspects of sales financing.

SECURITY FOR LOANS—Comparison of
Sales Financing and Cash Lending
48; Credit Standards 133-35; Abuses
240, 242.

SECURITY FOR SALES FINANCE COMPANY
B0RR0wING—67 -69.

SEWING MAchINEs—Contract Terms
147.

SHORT-TERM DEBT OF SALES FINANCE
COMPANIES—62, 65-70.

SIX PERENT PLAN—201-03; Charges
213 and footnote; Competitive Im-
portance 267-68.

"SKIPS' '—See CoNvERSIoN OF COLLAT-
ERAL.

SMALL LOAN PER-
SONAL FINANCE COMPANIES.

SMALL LOANS—See CASH INSTALMENT
LENDING.

SPACE HEATERS—Contract Terms
(EHFA) 150, 153.

STANDARD CONTRACT

TERMS.

STATE BANKING COMMISSION; WISCON-
SIN—See WIscoNsiN (Regulation of
Instalment Financing).

STovEs—See RANGES.
STUDEBAKER CORpORATIoN—Relations

with Sales Finance Companies 267.
STUDY OF CONSUMER PURCHASES—76,

95, 100.
SUBSIDIES TO SALES FINANCE COMPANIES

—266-67, 274.

T-TEST—96 footnote.
TAXES OF SALES FINANCE COMPANIES

—249-51.
TERMS OF SALES FINANCE COMPANY

BORROwING—See BORROWINGS OF
SALES FINANCE COMPANIES.

TERMS OF SALES FINANCE CONTRACTS
—See CONTRACT TERMS.

THEFT INSURANCE—220.
TIME-PAYMENT CHARGE—See CHARGES

OF SALES FINANCE COMPANIES.
TRADE AssocIATioNs OF SALES FINANCE

COMPANIES—See AI.IERICAN FINANCE
CONFERENCE and NATIONAL Asso-
CIATION OF SALES FINANCE COMPA-
NIES.

TRADE-IN—Extent of Practice 139-40;
As Factor in Dealer Payments 283;
Competitive Importance 259-60.

TRADE PRACTICES—See CODES OF
TRADE PRACTICES and REGULATION
OF RETAIL INSTALMENT FINANCING.

UNIFORM LAws—See CONDITIONAL
SALES ACT and LICENSING OF IN-
STALMENT FINANCING (Proposed
Law).

UNITED STATES DEPARTMENT OF JUS-
TICE—See DEPARTMENT OF JUSTICE.

UNIVERSAL CREDIT CORPORATION—See
COMMERCIAL INVESTMENT TRUST.

UNPAID BALANCE—See ORIGINAL UN-
PAID BALANCE.

UNSECURED BORROWING OF SALES FI-
NANCE C0MPAN[Es—67-69.

URBANIZATION—And Use of Instal-
ment Credit 79-80, 83.

USED-CAR FINANCING—See AtrroMo-
BILE FINANCING.

USED-CAR L0ANs—277-78.

VACUUM CLEANERS—Contract Terms
147, 150, 153.

VENTILATI NC FANS—Contract Terms
(EHFA) 150, 153.
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WAGE ASSIGNMENTS—See SECURITY FOR WHOLESALE FINANcING—Significance
LOANS, in Business of Sales Finance Corn-

WAGE-EARNING FAMILIES—AS Instal- panies 36, 39; As Source of Income
ment Debtors 83-84. 245-46; Factory Relationship of

WASHING MACHINES—In EHFA Financ- Companies 263-64; Fraudulent
ing 92; Contract Terms. 147, 149, Dealer Practices 114-15; Credit
150, 153; Repossession Experience Losses 129; As Competitive Factor
191-93. 270, 273, 276-77.

WiscoNsIN—Retail Automobile Fi-
WASTE DISPOSAL UNITS—Contract nancing 42; Record of Purchaser

Terms (EHFA) 150, 153. Complaints 242-43; Regulation of
WATER HEATERS—Contract Terms Instalment Financing 227-28, 231,

(EHFA) 150, 153. 232, 233, 234, 235, 236, 238, 239.


